%% BlueCallom’

PRESS RELEASE
FOR IMMEDIATE RELEASE
ZUrich, Switzerland, November 5th, 2025

BlueCallom Announces SALESTICE — The End of CRM and the Dawn of Al-Native Sales
Intelligence

BlueCallom, a leader in Al-native enterprise systems, today announced the launch of
SALESTICE, a revolutionary sales intelligence platform that marks the end of conventional
CRM as we know it. SALESTICE turns the traditional sales process upside down—shifting the
workload from administrative drudgery to intelligent, automated workflows that let sales
professionals do what they were meant to do: engage customers.

Escaping the 80/20 Trap

For decades, CRM systems have become a paradox. Designed to help sales teams succeed,
they’ve instead buried them in administrative complexity. Today, field salespeople spend up to
80% of their time entering data, coordinating processes, and preparing reports—leaving barely
20% for human interaction.

BlueCallom SALESTICE inverts the traditional ratio — cutting administrative work by up to
80%, giving sales teams back their time for customers. The result is a system that learns,
predicts, and adapts, freeing sales professionals to focus entirely on relationships, empathy,
and results.

“CRM was a milestone for a different era,” says Axel Schultze, CEO of BlueCallom. “But it was
never designed for an age where Al could take over repetitive work. SALESTICE renders CRM
unnecessary —not by competing with it, but by making it irrelevant.”

From Solstice to SALESTICE — The Shift Begins Inspired by the solstice, the moment when
the seasons shift, SALESTICE represents a fundamental transition in sales operations—from
static, code-based systems to dynamic, intelligence-driven workflows.

Every night at 2:00 a.m., SALESTICE agents generate 5-10 new, fully qualified leads per
salesperson—complete with company profiles, contact details, and a personalized elevator
pitch. By morning, salespeople review pre-written introduction emails, optimized schedules,
and Al-generated forecasts—all while their next day’s meetings and proposals are already
being prepared.

Al-Native, Not Just Al-First SALESTICE is built on BlueCallom’s Al-Native architecture,
where intelligence takes precedence over code. It integrates global best practices rather than
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rigid process definitions, transforming sales from fixed routines into living workflows guided by
intelligent predictions and real-time insights.

Sales Cycles: Reduced by up to 70%
Sales Reach: Doubled through automated lead generation
Productivity Gains: Up to 80% reduction in administrative workload

Sales reports, forecasts, and customer communications are all dynamically generated by
Al—seamlessly, accurately, and always aligned with your current workflow.

“It’s not just automation,” says Schultze. “It’s intelligent augmentation. SALESTICE empowers
salespeople to return to their core mission—building human relationships and driving growth.”

The End of CRM — And the Start of Intelligent Sales SALESTICE doesn’t aim to replace
salespeople. It empowers them. It doesn’t merely digitize processes—it intelligently
orchestrates them. For organizations, this means faster response times, higher
personalization, and unprecedented scalability across markets.

Sales professionals finally experience the freedom they’ve always wanted: near-zero
administration, full control, total impact.

About BlueCallom:

BlueCallom is a Swiss-based Enterprise Al Solutions company delivering the first Al-Native
Enterprise Platform, Enterprise Al, Business Applications, and a Business Model to notably cut
IT spending. The company's mission is to empower organizations to evolve from traditional
process management to intelligent, adaptive workflows, resulting in exponential productivity
gain, human intelligence augmentation, and sustainable economic growth.

Facts:

Sector: Atrtificial Intelligence

Delivering: Enterprise Al Solutions and Management
USP: Producing new Al Agents within a day

Focus Area: Workflow Intelligence, Increasing Productivity
Mission: Driving Human Intelligence Augmentation
Innovations: Neuro-Al-Fusion, Enterprise-Al-Management
Slogan: Set it in motion

Customers: B2B

Headquarters: Zirich, Switzerland

Founded: Oct. 2020

https://bluecallom.com/
Press Contact: Marita Schulize
marita@bluecallom.com
+41 (79) 305 2885



